
Annex 1:
Table A1: Retailers and their business profile
	
	Dhaka (n=1121)
	Manikganj (n=198)
	Overall (n=1319)

	Gender

	Male
	2.68
	0
	2.27

	
	Female
	97.32
	100
	97.73

	Educational Qualification
 
 
 
 
	No Formal Education
	30.69
	47.47
	33.21

	
	Primary Education
	42.55
	33.84
	41.24

	
	Secondary Education
	25.96
	16.67
	24.56

	
	Higher Secondary Education
	0.8
	2.02
	0.99

	
	Graduate/Post Graduation Education
	30.69
	47.47
	33.21

	Age of the vendors
 
 
 
 
	11 – 30 years
	31.22
	5.56
	27.37

	
	31 – 40 years
	33.99
	36.87
	34.42

	
	41 – 50 years
	22.12
	43.94
	25.4

	
	51 – 60 years
	9.46
	9.09
	9.4

	
	61 years and above
	3.21
	4.55
	3.41

	Duration of Business (Years)
 
 
 
	0 – 5 years
	36
	35.35
	36.09

	
	6 – 10 years
	28.46
	47.47
	31.31

	
	11 – 15 years
	18.2
	12.12
	17.29

	
	16 years and above
	17.13
	5.05
	15.31

	Primary amount of investment 
(In Bangladeshi taka)
 
 
 
 
	Below 10,000
	47.01
	73.23
	50.95

	
	10,001 - 30,000
	32.38
	13.64
	29.57

	
	30,001 - 50,000
	12.04
	9.6
	11.68

	
	50,001 - 1,00,000
	5.71
	2.02
	5.16

	
	1,00,001 and above
	2.85
	1.52
	2.65

	Source of funds 
(Multiple responses available)
 
 
 
	Self-funding
	91.53
	97.47
	92.42

	
	Friends and family
	36.66
	27.78
	35.33

	
	Loan from local money lenders
	8.47
	0.51
	7.28

	
	NGO/ Bank or financial institutions and Others
	9.73
	1.52
	8.49

	Type of sellers
 
 
	Mobile vendor
	24.71
	10.61
	22.59

	
	Street vendor
	35.33
	37.37
	35.63

	
	Wet market retailer
	39.96
	52.02
	41.77

	Type of products
 
 
	Sell only vegetables
	62.18
	75.76
	64.22

	
	Sell only fruits
	36.31
	23.23
	34.34

	
	Sell fruits, vegetables and others
	1.52
	1.01
	1.44

	Number of staffs
 
 
 
	Self-supported/self-managed
	72.97
	93.43
	76.04

	
	One staff
	19.09
	6.57
	17.21

	
	Two staffs 
	5.35
	0
	4.55

	
	Three and more
	2.58
	0
	2.21







Table A2: Likert scale measurement of Perceived barriers
	Competition Related Barriers

	Type of seller
	Strongly disagree % 
(1)
	Disagree   % 
(2)
	Neither agree nor disagree % (3)
	Agree % (4)
	Strongly agree % (5)
	P-value of Chi2

	Competition with mobile vendors

	Mobile/Street Vendor
	11.46
	24.35
	8.07
	39.32
	16.8
	 0.001

	Wet market seller
	18.15
	17.24
	8.71
	41.92
	13.97
	

	Total
	14.25
	21.38
	8.34
	40.41
	15.62
	

	Competition with wet market retailers

	Mobile/Street Vendor
	11.59
	26.3
	9.24
	40.89
	11.98
	0.000

	Wet market seller
	18.69
	18.33
	10.53
	33.76
	18.69
	

	Total
	14.56
	22.97
	9.78
	37.91
	14.78
	

	Competition with super shop

	Mobile/Street
	12.76
	41.28
	25.39
	15.63
	4.95
	0.000

	Wet Market
	23.05
	27.59
	30.67
	14.34
	4.36
	

	Total
	17.06
	35.56
	27.6
	15.09
	4.7
	

	Competition with online retailers

	Mobile/Street Vendor
	13.8
	38.15
	32.55
	10.68
	4.82
	0.000

	Wet market seller
	24.86
	26.5
	32.12
	11.62
	4.9
	

	Total
	18.42
	33.28
	32.37
	11.07
	4.85
	

	Financial and supply chain related barriers

	Face loss due to perishability of goods

	Mobile/Street Vendor
	0.26
	2.73
	4.69
	50.52
	41.8
	0.059

	Wet market seller
	0.18
	1.45
	3.45
	45.74
	49.18
	

	Total
	0.23
	2.2
	4.17
	48.52
	44.88
	

	Lack of finance

	Mobile/Street Vendor
	1.04
	11.98
	16.41
	43.36
	27.21
	0.020

	Wet market seller
	0.54
	12.16
	15.06
	36.84
	35.39
	

	Total
	0.83
	12.05
	15.85
	40.64
	30.63
	

	Cost of business premise (for example rent, electricity, water etc.)

	Mobile/Street Vendor
	5.34
	21.35
	30.47
	27.34
	15.49
	0.000

	Wet market seller
	2.18
	13.25
	26.5
	36.48
	21.6
	

	Total
	4.02
	17.97
	28.81
	31.16
	18.04
	

	Absence of storing capacity

	Mobile/Street Vendor
	3.39
	30.6
	32.03
	19.66
	14.32
	0.000

	Wet market seller
	2.54
	23.05
	29.22
	23.23
	21.96
	

	Total
	3.03
	27.45
	30.86
	21.15
	17.51
	

	High Transportation cost

	Mobile/Street Vendor
	2.6
	19.01
	23.83
	40.23
	14.32
	0.001

	Wet market seller
	1.63
	12.89
	26.13
	37.93
	21.42
	

	Total
	2.2
	16.45
	24.79
	39.27
	17.29
	

	Too few suppliers

	Mobile/Street Vendor
	3.91
	31.77
	28.39
	20.05
	15.89
	0.300

	Wet market seller
	4.36
	27.95
	26.68
	21.42
	19.6
	

	Total
	4.09
	30.17
	27.67
	20.62
	17.44
	

	Suppliers price too high

	Mobile/Street Vendor
	1.95
	17.71
	25.91
	29.82
	24.61
	0.002

	Wet market seller
	0.91
	12.7
	25.77
	27.4
	33.21
	

	Total
	1.52
	15.62
	25.85
	28.81
	28.2
	

	Insufficient Sales

	Mobile/Street Vendor
	0.65
	8.98
	17.58
	44.53
	28.26
	0.004

	Wet market seller
	0.36
	3.99
	15.61
	47.37
	32.67
	

	Total
	0.53
	6.9
	16.76
	45.72
	30.1
	

	Legal Barriers

	Presence of informal payment

	Mobile/Street Vendor
	5.86
	17.84
	26.69
	28.65
	20.96
	0.000

	Wet market seller
	11.25
	33.58
	31.03
	11.07
	13.07
	

	Total
	8.11
	24.41
	28.51
	21.3
	17.66
	

	Government Restrictions

	Mobile/Street Vendor
	5.08
	20.57
	21.35
	33.33
	19.66
	0.017

	Wet market seller
	8.89
	20.87
	19.24
	28.13
	22.87
	

	Total
	6.67
	20.7
	20.47
	31.16
	21
	

	Unhealthy business premise 

	Mobile/Street Vendor
	11.59
	32.55
	22.14
	12.37
	21.35
	0.018

	Wet market seller
	17.97
	28.49
	19.6
	11.98
	21.96
	

	Total
	14.25
	30.86
	21.08
	12.21
	21.61
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