Supplementary materials
Each interviewee was presented with project information and the data management plan, and were asked to provide recorded informed consent at the start of each interview. 
Interview guide
Overall positions
1) How accurately can you estimate the cost of implementing BECCS in your business?
2) What is the estimated cost of implementing BECCS in your business?
3) Assuming full cost coverage for capital/operation, are there oppurtunity costs for BECCS that can vary over time and affect your willingness/ability to fulfill long contracts? E.g. price of electricity or heat.
4) How good is your understanding of the cost of implementing BECCS at other companies?
5) Is there an opportunity to reduce the cost of BECCS in your business by learning from how other actors implement BECCS?
Choice of policy instrument
6) Do you think that under the right conditions, you could consider participating in a reverse auction for BECCS?
a) Do you see any advantages with an auction procedure?
b) What are the biggest obstacles for you to be able to participate in an auction?
c) Would you prefer other types of support systems? E.g. a flat subsidy, trading systems, or quota obligation.
Framework conditions
For these questions, we assume that state support will be given through auctions or flat subsidies.
Timing
7) Approximately how long do you need to prepare to enter into a contract with the Swedish state?
8) How long should the contracts run?
9) How long is the lead time you estimate between entering into a contract and realizing BECCS?
Financing
10) When should the compensation be paid out? E.g. advance payment, activity-based, result-based.
11) Would your willingness to apply for the support be limited by requirements to also apply for other relevant support?
12) Should the compensation level decrease if you receive other relevant support? E.g. from the EU’s Innovation Fund.
Ownership (negative emissions)
We assume multi-/bilateral agreements so that negative emissions can be recorded in Sweden’s emissions inventory.
13) Who should own the negative emissions, the state or the BECCS operator?
14) Do you want to be able to record negative emissions to achieve your own climate goals?
15) How important is it for you to be able to sell negative emissions? If you aim to sell credits, are you aiming to create:
a) added value in existing value chains (“climate positive” or “low carbon dioxide” products)?
b) new value chains around negative emissions? If yes, do you want to sell a:
i) transferable offsets (credits)?
ii) climate compensation (without transferring credits)?
c) Will demand come from Sweden or abroad?
d) Is there a need for an industry agreement for or expanded regulation of the sale of negative emissions?
Transport, storage and legal barriers
We assume that the state concludes bilateral agreements that lift the UN’s export ban under the London Protocol.
16) Is there a need for some form of storage option for you to be able to enter into a contract with the state?
17) Do you wish for support from Swedish authorities on the issue of transport and storage?
18) Do existing regulatory systems hinder your engagement? E.g. the UN’s moratorium on geo-engineering.
Compliance
19) How should the delivery requirements be specified? E.g. flexible intervals or exact volumes.
20) How should contract breaches/non-delivery be regulated?
21) If penalty fees are used, how should they be designed?
Auction-specific considerations
Bidders
22) Is there a risk that too few actors will engage to make auctions effective?
23) Do you have sufficient knowledge of the cost situation to be able to place a bid?
a) How long does it take to prepare a bid?
b) Is there a need for state support to prepare bids? I.e. in addition to the Industrial Leap.
24) Is there a risk of cartel formation or non-serious bidders?
25) Is it important for you to be able to place joint bids with other actors (in clusters)?
Bidding, compensation level, and winners
26) Do you prefer fewer and larger or more and smaller auctions?
27) How should the bidding be designed? E.g. hidden bids in one round, open bids in several rounds with price pressure.
28) How should the compensation level be determined? E.g. according to bid or unit price (e.g. last winning bid).
29) What criteria should be considered when selecting auction winners? E.g. price only, or combination of criteria.
Other questions
30) Has the discussion about auctions had consequences for how you communicate about BECCS?
31) Do you have anything else you would like to add?
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